
BEFORE THE PUBLIC UTILITIES COMMISSION 
OF THE STATE OF CALIFORNIA 

Application of LTE Wireless, Inc. for a 
certificate of public convenience and 
necessity to provide limited facilities-
based and resold competitive local 
exchange service and interexchange 
services; and/or Fixed Interconnected 
VoIP services 

Application No. 

APPLICATION OF LTE WIRELESS, INC. FOR  

A CERTIFICATE OF PUBLIC CONVENIENCE AND NECESSITY 

PURSUANT TO PUBLIC UTILITIES CODE SECTION 1001 

(PUBLIC VERSION) 

Dated: February 5, 2026 

Anita Taff-Rice 
iCommLaw 

1547 Palos Verdes, #298 
Walnut Creek, CA 94597 

Telephone No. (415) 699-7885 
Fax No. (925) 274-0988 

Email Address: anita@icommlaw.com 

A2602004

FILED
02/05/26
04:59 PM
A2602004





California Public Utilities Commission 
Page 2 of 7 CPCN Application Form - Telephone Corporation 

3. APPLICANT LEGAL DOMICILE (check one only)

0 California ® Other, specify: South Dakota 

4. APPLICANT PROPOSED SCHEDULE OF PROCEEDING (check all that apply)

Ratesetting DATE(s) Other Proposed Schedule DATE(s) 

Ill Prehearing Conference □ 45 days after application

Ill Scoping Memo □ 60 days after app

D Testimony (Optional) 

D Briefing (Optional) 

D Evidentiary Hearing 
(Optional) (Appendix B) 

Ill Proposed Decision 

□ 

□ 

□ 

□ Within 90 days 

If Evidentiary Hearing is selected, attach Appendix B describing the issues which require 
hearing and length of hearing needed. 

5. WHAT ISSUES ARE THERE TO BE RESOLVED IN THIS APPLICATION?
(check all that apply)

Ii'.! Whether this application meets all state and California Public Utilities Commission 
(Commission) requirements for a certificate of public convenience and necessity (CPCN), 
including but not limited to financial, technical, and California Environmental Quality Act 
(CEQA) requirements. 

□ Whether the proposed construction is eligible for the Commission's 21 day expedited
process for CEQA review.

D Consideration of a safety issue. (Provide a description of the issue below.) 

D Consideration of an Environmental and Social Justice (ESJ) issue. (Provide a description 
explaining the ESJ issue for resolution. Otherwise, Applicant attests that there is no ESJ 
issue for consideration in this Application.) 

D Other (Provide a description of the issue(s) below.) 

0625 
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6. APPLICANT WILL OPERATE AS (check all that apply)

Ill Competitive Local 
Exchange Service Provider 

Ill Interexchange 
(Intra/ Inter-LATA) 
Service Provider 

Ill Fixed Interconnected Voice 
over Internet Protocol 
(VoIP) Service Provider 

6.a. Proposed Facilities

0 Full Facilities-Based 

® Limited Facilities-Based 

□ Switchless-Reseller /
Non-Facilities-Based

6.d. Service Territories

liZI Within ALL the service 
territories of uniform 
regulatory framework 
incumbent local exchange 
carrier 

D Within ALL the service 
territories of the small 
incumbent local exchange 
carrier 

6.b. Proposed Facilities

0 Full Facilities-Based 

® Limited Facilities-Based 

□ Switchless-Reseller /
Non-Facilities-Based

6.e. Service Territories

@ Throughout the state of 
California. 

0 In specific portions of the 
state only (Appendix C)

6.c. Proposed Facilities

0 Full Facilities-Based 

@ Limited Facilities-Based 

□ Non-Facilities-Based

6.f. Service Territories

liZI Within the service 
territories of uniform 
regulatory framework 
incumbent local exchange 
carriers 

D Within the service 
territories of small 
incumbent local exchange 
carrier 

□ In specific portions of the □ In specific portions of the
state only (Appendix C) state only (Appendix C)

Applicant that only selected non-Facilities-based for Proposed Facilities (Section 6.a, 6.b. 
and 6.c.) is not required to respond to Section 11 and 12 of the CPCN Application form. If no 
facilities are proposed, Applicant may be eligible to use the 1013 registration process pursuant 
to Pub. Util. Code Section 1013. 

Attach Appendix C to include a list of the specific portion(s) or geographical location(s) of the 
State, and/ or ILEC territory(ies); and a copy of the map(s). 

Applicant seeking to operate in any Small Incumbent Local Exchange Carriers territories 
must meet the requirements contained in Appendix A of D.20 08 011. 
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7. DATE APPLICANT EXPECTS TO BEGIN OR HAS BEGUN OFFERING

SERVICE(S) IN CALIFORNIA (If already operating in California, attach Appendix D)

Upon approval 

8. APPLICANT WILL PROVIDE THE FOLLOWING SERVICES IN CALIFORNIA

(check all that apply) 

Ill Provide voice services (traditional wireline and/ or Fixed Interconnected VoIP) directly to 
customers 

D Build facilities which will transmit or facilitate voice services (traditional wireline and/ or 
Interconnected VoIP) through third parties. 

□ Other (Describe below other services applicant offers, whether or not they are within
Commission's jurisdiction.)

9. SWORN AFFIDAVIT

® TRUE 0 NOT TRUE (Appendix E)

Neither Applicant, any of its affiliates, officers, directors, partners, agents, or owners (directly 
or indirectly) of more than 10% of Applicant, or anyone acting in a management capacity 
for Applicant: (a) held one of these positions with a company that filed for bankruptcy; (b) 
been personally found liable, or held one of these positions with a company that has been 
found liable, for fraud, dishonesty, failure to disclose, or misrepresentations to consumers 
or others; (c) been convicted of a felony; (d) been (to his/her knowledge) the subject of 
a criminal referral by judge or public agency; (e) had a telecommunications license or 
operating authority denied, suspended, revoked, or limited in any jurisdiction; (f) personally 
entered into a settlement, or held one of these positions with a company that has entered 
into settlement of criminal or civil claims involving violations of Sections 17000 et seq., 
17200 et seq., or 17500 et seq. of the California Business & Professions Code, or of any other 
statute, regulation, or decisional law relating to fraud, dishonesty, failure to disclose, or 
misrepresentations to consumers or others; (g) been found to have violated any statute, law, 
or rule pertaining to public utilities or other regulated industries; and/ or (h) entered into 
any settlement agreements or made any voluntary payments or agreed to any other type of 
monetary forfeitures in resolution of any action by any regulatory body, agency, or attorney 
general. 

Attach Appendix E if Applicant's response to this section is anything other than an 
unqualified "True." Applicant must declare exceptions by attaching documentation and 
describing any such bankruptcies, findings, judgments, convictions, referrals, denials, 
suspensions, revocations, limitations, settlements, voluntary payments or any other type of 
monetary forfeitures. 

9.a. List of all affiliated entities (Attach Appendix F) None
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10. APPLICANT HAS THE REQUIRED MANAGERIAL AND TECHNICAL EXPERTISE
TO OPERATE AS A SERVICE PROVIDER OF THE TYPE INDICATED IN SECTION 6 OF
THIS FORM.

Ill TRUE 

Attach Appendix G with the following: 1) List of the names, titles, and street addresses of 
all officers, directors, partners, agents, or owners (directly or indirectly) of more than 10% of 
Applicant, or any person acting in such capacity whether or not formally appointed, and 2) all 
resumes for each personnel identified listing all employment for each officer, director, partner, 
agent, or owner ( directly or indirectly) of more than 10% of Applicant, or any person acting in 
such capacity whether or not formally appointed. 

10.a. APPLICANT ATTESTATION

@ TRUE NOT TRUE (Appendix H)

To the best of Applicant's knowledge, neither Applicant, any affiliate, officer, director, partner, 
nor owner of more than 10% of Applicant, or any person acting in such capacity whether or 
not formally appointed, is being or has been investigated by the Federal Communications 
Commission or any law enforcement or regulatory agency for failure to comply with any law, 
rule or order. 

Attach Appendix H if Applicant's response to this section is anything other than an 
unqualified "True." Applicant must declare exceptions by attaching documentation and 
describing all such investigations, whether pending, settled voluntarily or resolved in another 
manner. 

11. CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND FULL
FACILITIES-BASED APPLICANTS ONLY.

Ill YES. Attach Appendix I that includes all responses to 11.a. thru 11.j. 

11.a. Description of proposed construction activities, documentation attached.

11.b. List of competing entities

11.c. Map showing proposed construction

11.d. Statement of franchises and health and safety permits

11.e. Facts showing public convenience and necessity requiring the proposed construction.

11.f. Statement showing cost of construction.

11.g. Statement showing financial ability to render service.

11.h. Statement showing proposed rates.

11.i. Annual Report Statement.

11.j. Estimated number of customers in the first and fifth years in the future
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12. APPLICANT'S PROPOSED FULL FACILITIES ARE LIKELY ELIGIBLE FOR A
CATEGORICAL EXEMPTION FROM CEQA AND APPLICANT REQUESTS TO UTILIZE
THE ENERGY DIVISION'S 21-DAY EXPEDITED CEQA REVIEW PROCESS.

(i) YES. Attach Appendix J with list of categorical exemptions and briefly explain the 
applicability of each exemption to the proposed construction. 

NO. Attach Appendix J with Preliminary Environmental Assessment. 

13. FINANCIAL REQUIREMENT

Ill TRUE 

Applicant has a minimum of (a) $25,000 in the case of a switchless reseller/ non facilities 
based OR (b) $100,000 in the case of a Facilities-Based (Full and/ or Limited), in each case 
reasonably liquid and available to meet the firm's first year expenses, including an additional 
$25,000 for deposits which may be required by local exchange carriers or interexchange 
carriers; OR (c) has profitable interstate operations to generate the required cash flow. 

Attach Appendix K containing a financial instrument pursuant to Appendix F of D.24-11-003 
that demonstrates the Applicant's financial ability as required above. 

14. APPLICANT IS ELIGIBLE AND SEEKS AN EXEMPTION FROM TARIFFING
REQUIREMENTS

@ TRUE NOT TRUE (Attach Appendix L with Applicant's Draft Initial Tariff)

15. OTHER LICENSE(S) HELD WITH THE COMMISSION, EITHER CURRENT
AND/OR PRIOR

@ NONE 

0 CURRENT AND/ OR PRIOR, specify: 

16. PERFORMANCE BOND REQUIREMENT

Ill TRUE 

Applicant attests that, upon approval of its request, it will comply with the California Public 
Utilities Commission's performance bond requirements in accordance with Decision (D.) 
10-09-017, D.11-09-026, D.13-05-035 and D.24-11-003.
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California Public Utilities Commission 
Page 7 of 7 CPCN Application Form - Telephone Corporation 

I hereby declare under penalty of perjury under the laws of the State of California that the 
forgoing information, and all attachments, are true, correct, and complete to the best of my 
knowledge and belief after due inquiry, and that I am authorized to make this application on 
behalf of the Applicant named above. 

Signed J tU.Z.al JI a.J '1 ad 
Name Faizal Hassad 

Title Manager 

Dated 01 / 19 / 2026 

Address 244 5th Ave NYC , NY 10001 Ste W221 Floor 2 

Telephone (212) 671-0540 

Email Address regulatory@ltewireless.com 

0625 
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ATTACHMENT A

SWORN AFFIDAVIT

Name of Applicant/Company LTE Wireless, Inc.

My name is Faizal Hassad. I am Manager of LTE Wireless, Inc. (Applicant). My personal 
knowledge of the facts stated herein has been derived from my employment with LTE 
Wireless, Inc. (Applicant)

I affirm that LTE Wireless, Inc.:

Agrees to comply with all federal and state statutes, rules, and regulations, 
Commission requirements as a Telephone Corporation, and state contractual rules 
and regulations, if granted the request as stated in this application;

Certifies that all responses to the attached Application for CPCN are true and 
correct; and

I affirm and declare under penalty of perjury under the laws of the State of California, 
including Rule 1.1 of the California Public Utilities Commission’s Rules of Practice and 
Procedure, that, to the best of my knowledge, all of the statements and representations 
made in this Application are true and correct.

___________________________
Signature

Faizal Hassad, Manager
Name and Title



APPENDIX A 
FORMATION DOCUMENTS 
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APPENDIX B 
NOT APPLICABLE 
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EXHIBIT C-2

MAP OF SERVICE AREAS 

Small ILEC Territory





APPENDIX D 
NOT APPLICABLE 



APPENDIX E 
NOT APPLICABLE 



APPENDIX F 
NOT APPLICABLE 



APPENDIX G 
LIST OF OFFICERS & RESUMES 



APPENDIX G 

List of Officers & Resumes 

Name Title Address 
Peter Orr Director of Operations 244 5th Ave. NYC, NY 10001 

Ste W221 Floor 2 
Dennis Morris Director of  Sales and Marketing 244 5th Ave. NYC, NY 10001 

Ste W221 Floor 2 
Gregory 
Savage 

Consultant  to Director /chairman of  
Wireless Services 

244 5th Ave. NYC, NY 10001 
Ste W221 Floor 2 

James Sharp Chief Engineer 244 5th Ave. NYC, NY 10001 
Ste W221 Floor 2 

   
   
   

 



Dennis. Morris 
 

Top-ranked, self-motivated Sales Executive possessing a unique combination of technical sales, 
management, marketing, business development, training, and a proven track record in generating 
revenue 

SUMMARY OF QUALIFICATIONS 

• Leading Sales Executive with over 24 years’ experience leading high-performance  
 domestic and International teams in fast-growth, business-to-business technology companies. 
• Proven track record in developing customer base via network channels, and direct sales. 
• Knowledge in cloud computing and hosted SAAS and IAAS. 
• Extensive experience with successful cold calling and new logo development. 
• Extremely effective in the telemarketing space and experience in lead generation/management. 
• Creative and dynamic, demonstrating consistent record of achieving account profitability  
          and growth. 
• Experienced in planning, organizing, coordinating, and executing projects in a leadership role. 
• Maintain solid work and self-managing ethic with years of field office experience. 
• Possess troubleshooting and time management abilities and meet critical deadlines under pressure. 
• Demonstrate exemplary communication & presentation skills & work well with 
          client/management.                         

PROFESSIONAL EXPERIENCE 

LTE WIRELESS INC        07/2018 – Present 
Director of  Sales and Marketing  

• Develop and build next generation of leaders by managing all aspects of people development 
    and training. 
• Assisting partner in closing business – forecasting, sales planning, and joint selling with partner 
    to drive revenue. 
• Manage sales orders and provide status to partners. 
• Develop new strategic relationships and facilitate formal agreements with other indirect channel 
    sources to augment existing pipeline. 
• Look to establish new relationships with other industry enterprises to determine if an alliance or 
    partnership can be formed to generate additional sales opportunities. 

 

Cogent Communications        11/2017 – 06/2018 
National Account Manager - New York, NY 

• Responsible for acquiring new medium to large sized business accounts for the purpose of selling 
   dedicated Internet access, private lines, VLAN, colocation and IP transit, SD WAN. 
• Daily training which consist of Selling techniques, Role Playing, Teaching Energy advisors the 
   rules & regulations to be compliant within the sate as well as the company. 
• Working with agents and sub agents to create a steady pipeline of revenue. 

 

Just Energy.         12/2016- 10/2017 
Territory Sales Manager 

• Manage 27 Energy Advisors, Field Service Manager, 5 Team Leads, Administrator, Recruiter, & 
   Compliance Officer 



• Daily training which consist of Selling techniques, Role Playing, Teaching Energy advisors the 
   rules & regulations to be compliant within the sate as well as the company. 
• Manage a fleet of 5 company vehicles. 
• Conduct day to day operations for the 5 Boroughs of New York. 

 

Unified Connection        5/2014-11/2016 
Channel Manager 

• Startup Company began June, 2015 selling all Verizon Products & Service 
• Hired & trained a staff of 10 Account Executives 
• Verizon’s fastest growing new agent achieving top 10 partner status & gold status in 5 
   months. 
• Average monthly sale grew from July $595 MRC to November $2,200 MRC 
• Weekly Funnel reviews to attain team success. 4 times quota expected each week 
• Customer quarterly reviews key to maintaining our customer base. 

 

Time Warner Cable        10/2011 – 5/2014 
Account Manager New York, NY 

• Prospect and sales of accounts in the $1,000 - $15,000 range. 
• Determined and developed product from MPLS posted PBX cloud services to enterprise 
   customers as well as DIA fiber. 
• Exceeded monthly quota. 

 

NYCE Catering         03/2010 – 10/2011 
Owner/Operator Syosset, NY 

• Owned and operated commercial catering for entertainment industry and corporate events. 
• Lead and manage full staff of 20. 
• Prospected business opportunities for full service catering business. 
• Manage financials including payroll, inventory, and bid on prospective jobs. 

 

Glacial Energy Corporation       07/2010 – 12/2010 
Business Development Manager New York, NY 

• Manage and hire sales agents to broker new energy pricing for commercial businesses. 
• Prospected and developed new accounts. 
• Sales training for new agents in product knowledge, pricing, and operating procedures. 
• Responsible for reviewing and archiving customer monthly statements. 

Qwest Corporation        07/2008 – 07/2010 
Senior Account Executive Syosset, NY 

• Consulted companies on communications best practices, cost reduction services and 
   implementation. 
• Identified and developed strategic partnerships with companies to offer high-end data and voice 
   products. 
• Recognized for the successful leadership of interactive project development. 
• Built and manage high-end telecommunications and high-end Internet access. 



 

Asia Netcom, LLC        06/2007 – 08/2008 
 Global Account Manager - Syosset, NY 

• Account penetration and management of Global Fortune 500 accounts for full suite of 
    international telecommunications services. 
• Formerly Asia Global Crossing, the International product suite includes Private Line, MPLS, 
   IPVPN, Voice Collocation, IRU, and global data network services. 
• Clients are generally headquartered in the USA and require connectivity to Asia; China, 
   Philippines, Korea, Singapore, Malaysia, Taiwan, Japan, Hong Kong. 
• Performed site surveys to expand on customer network. 

 

XO Communications        07/2006 – 07/2007 
Enterprise Account Manager - New York, NY 

• Generated sales of voice, internet, data networking, and managed technology services to mid-size 
    enterprise business nationally. 
• Generated leads via cold calling, networking, and creative marketing. 
• Determined needs via face-to face interviews. 
• Developed and present value added solutions to key decisions markers (c-level and business 
    owners). 
• Met or exceeded monthly quota 80% of the time. Finished 2006 at 115% & tracking above 135% 
   for 2007. 
• Key new accounts: Fox News Channel, Direct TV, MySpace.com, Investec, Interoute, Hartz 
    Mountain, and Van Cleef & Arpels. Completed Voice over IP training. 

 

Cablevision Commercial Optimum Online      09/2004 – 01/2006 
Sales Support/Sales, Business Class Optimum Online - Elmsford, NY 

• Targeted executive-level decision maker at small-to-mid-size businesses in Westchester County, 
    presenting them with Cablevision Lightpath’s Internet? Data solutions. 
• Managed the sales-to-customer support for post-sales problems in the Westchester County 
    region. 
• Oversaw personal sales/time while achieving high growth in new accounts and maintaining  
   a client base. 
• Provided success in penetrating new territories with new construction projects. Developed 
   positive marketing partner relationships to increase sales. 
• Served as a liason between clients and order fulfillment departments. Exceeded yearly quotas 
   (Internet/Video) by 140%. Completed Cablevision Lightpath’s advanced sales training program 
   in November 2005. 

 

AT%T / TCG         1998 – 03/2004 
Operations Manager / (GAM & MAE) - New York, NY 

• Managed the responsibility for testing and turn up of corporate switch orders into the 5-ESS and 
    DMS switches and testing of the DS-1 and DS-3 facilities delivered to the 5-ESS and DMS 
    switches. 
• Tested multiplexes located a customer locations (OC-3, OC-12, OC-48, FOX-2R, SONOPLEX, 
    ATRANS). 
• Worked with trouble shooting network problems on new installations (private line switch and 



    data). 
• Project Management and followed up with the customer on large switch data orders. 
• Provided telecommunication service for mid-size to large companies. 
• Expanded firsthand knowledge of sales and data service including: Local, LD,ATM, Frame relay, 
   VPNs, Point-to-Points. 

 

EDUCATION 

Culinary Academy of Long Island December 2011 
Syosset, NY  

Kingsborough Community College 1990 
Liberal Arts Brooklyn, NY 

 

SALES AND MANAGEMENT TRAINING CERTIFICATIONS 

Seven Habits of Highly Effective Managers • NTP Sales Training • Customer Oriented Selling • Holden 
Value-Based Selling • Holden Corporation • Data Sales Manager How to Teach Technology – Finding the 
Fox How to Reach a decision Maker • How to Market Internet and wireless sevices 

COMPUTER SKILLS 

Windows XP & NT, Microsoft Office (Excel, Word, Outlook, and PowerPoint), Adobe Acrobat, 
salesforce.com, Siebel/Links System, Spa System 

AWARDS & ACHIEVEMENTS 

•Time Warner Cable – Presidents Club 2010/2013 
•Time Warner Cable – Two time Inner Circle Winner 2010/2013 

•Culinary Academy of Long Island – Graduated in Top 10% of class 2011    

 

 



GREGORY D. SAVAGE 
 
 

SUMMARY OF QUALIFICATIONS 
 

 
I am an accomplished professional presenting over 25 years of sales, management and training experience. My 
background has covered various disciplines specifically within both energy and wireless communications that 
include direct sales, sales management, sales strategy, business development, program management, and channel 
management responsibility. I have proven strengths as a detail-oriented communicator and trainer, able to 
develop and maintain strong working relationships with customers, vendors, management, staff and other internal 
and external groups. I have strong public speaking skills and have presented and trained regularly to groups 
ranging from a handful to several thousand people at a time. I have been, and will continue to be a team player, 
able to function as an integral member of a cohesive unit and independently as required. 

• Recognized for superior staff management, training, development and motivational skills. 
• Analyze and forecast sales by understanding market shifts, product sales and historical data. 
• Shop the market to ensure competitive product and price positioning. 
• Performance and profit driven with a keen sense of controlling costs. 
• Maintain the highest level of customer service by researching and resolving customer discrepancies. 
• Demonstrated ability to develop and maintain a loyal customer base at all sales levels. 
• Developed excellent prospecting, presentation and closing skills. 
• Developed an excellent base through strong relationships and business referrals. 

 

EXPERIENCE: 
 

LTE WIRELESS, Inc  
December 2025 – Present 

Consultant  to Director /chairman of  Wireless Services 
• Responsible for operational oversight and input on wireless details during developmental stage. 
• Responsible for providing a bridge of communication between Stream corporate and the field. 
• Responsible for defining business strategy and marketing efforts for the field of associates. 
• Responsible for development and delivery of training materials. 
• Responsible for live training presentations across the country to all existing and new markets. 

 

 

Telgoo5, Inc / BlueConnects, Inc., New York, NY 
December 2023 – Present 

Senior Vice President, Business Development 
• Responsible for sales and marketing strategies of MVNA (Aggregator) growth. 
• Responsible for sales of SaaS billing platform for new client opportunity. 
• Responsible for pricing strategy, contract negotiations and contract execution. 
• Responsible for pipeline management, contract tracking and inventory management. 
• Responsible for new client onboarding, management and ongoing opportunity development. 
• Responsible for sales training, and process document creation. 
• Active participation in industry conferences and tradeshows. 



 

ACN Communication Services, LLC., Concord, NC 
July 2021 – November 2023 (2 years, 4 months) 

Director, Wireless Services 
• Responsible for operational oversight of the ACN owned wireless business lines. 

o Flash Mobile, Flash Wireless Green, Flash Wireless Yellow & Kynect Wireless 
 

• Responsible for program management and ongoing launch and deployment of Flash Mobile (MVNO). 
• Responsible for pricing strategy, wireless wholesale optimization and overall P&L. 
• Responsible for defining business strategy and marketing efforts that drive growth. 
• Responsible for development and delivery of training materials. 
• Responsible for virtual and live training presentations across the country to the IBO (Independent Business 

Owner) sales channel. 

 

*Stream Gas & Electric, LTD / Kynect Service Co, LLC 
September 2014 – June 2021 (6 years, 10 months) 
 
Kynect Service Co, LLC., Dallas, Texas 
August 2019 – June 2021 (1 years, 11 months) 

Director of Field Training 
• All responsibilities listed below under Stream continued within the “Re-Branded” Kynect company name. 

Stream Gas & Electric Ltd., Dallas, Texas 
April 2016 – July 2019 (3 years, 4 months) 
 
 
Director of Leadership Development and Field Training 
• Drive overall sales strategy for the growth of both energy and wireless customer acquisition. 
• Responsible for building a complete training program for the field – Stream University. 
• Responsible for staffing a training support team. 
• Re-launched Stream University “Live” (a rolling University of all-day training in active markets) 
• Developed Stream University “Online” (complete video library of detailed training) 
• Developed a weekly video series of training tips called “The Morning Stream” (48 episodes / 2 mins. each). 
• Coordinate and schedule Stream University “On the Road” special training events and market visits. 
• Responsible for creating event “Run of Show” for all training and large events (i.e. Conventions, etc.) 
• Responsible to present to large crowds of 100 – several thousand associates. 
• Responsible for Stream University Training Budget. 
• Responsible for establishing KPI’s and data tracking for measurement of training impact to bottom line sales. 
 
 
Stream Gas & Electric, Ltd., Dallas, Texas (Doylestown, PA) 
(Consulting) Sept 2014 – Mar 2016 (1 year, 7 months) 

Wireless Consultant: Preparation for a Nationwide MVNO launch of Stream Wireless Services 
• Responsible for operational oversight and input on wireless details during developmental stage. 
• Responsible for providing a bridge of communication between Stream corporate and the field. 
• Responsible for defining business strategy and marketing efforts for the field of associates. 
• Responsible for development and delivery of training materials. 
• Responsible for live training presentations across the country to all existing and new markets. 

 

 



**Sprint Nextel Corporation, Overland Park, Kansas 
March 1998 – March 2014 (16 years) 

Sprint Nextel Corporation, Overland Park, Kansas (Pennsylvania & New Jersey) Sept 2005 – Mar 2014 
 
Public Sector Account Manager (PSAM) – (September 2005 – March 2014) 
• Responsible for all State & Local Government Accounts in Southern New Jersey. 
 
• Responsible for Utility, Education & Healthcare Accounts in Southern New Jersey. 
• Responsible for driving business strategy and marketing efforts in all assigned accounts. 
• Responsible for sales activity across all points of sales distribution channels. 
• Active in large contract negotiations and closing sales. 
• Active in making large C-level presentations to all assigned accounts. 
• Active in training all channels on contracts, government ethics and sales program requirements. 
• Responsible for reporting on sales activity, forecasting and managing expenses. 

NEXTEL Communications, Inc., Reston, Virginia (Pennsylvania & New Jersey) Mar 1998 – Sept 2005 

Government Account Manager (GAM) – (April 2003 – August 2005) 
• Responsible for all State, Local and Federal Government Accounts in the State of New Jersey. 
• Responsible for driving business strategy and marketing efforts in all assigned accounts. 
• Responsible for sales activity across all points of sales distribution channels. 
• Active in large contract negotiations and closing sales. 
• Active in making large C-level presentations to all assigned accounts. 
• Active in training all channels on contracts, government ethics and sales program requirements. 
• Responsible for reporting on sales activity, forecasting and managing expenses. 
 
Data Government Account Executive – (May 2001 – March 2003) 
• Responsible to support 10 –30 Direct Government and Corporate Account Executives. 
• Responsible for training all direct roll-ups in the area of wireless applications. 
• Active in making large presentations to Government entities. 
• Active in building and maintaining relationships with Government entities. 
• Active in closing business in the area of wireless applications. 
• Responsible for understanding buying procedures of the different Government entities. 
• Active in training customers on wireless applications. 
Direct Sales Manager – (October 1999 – April 2001) 
• Responsible for Recruiting and Hiring of personnel. 
• Responsible for managing 10 – 13 sales account executives and support personnel. 
• Responsible for meeting unit and revenue goals as set by the company for my respective sales team. 
• Active in Coaching, Motivating and Training of all direct reports. 
• Active in making presentations in the field to prospective customers. 
Direct Sales Senior Account Executive – (July 1999 – September 1999) 
• Acting Sales Manager in the absence of Sales Manager 
• Active in Sales Mentoring Program 
• Assist Sales Managers with interviewing potential new hires 
• Assist Sales Managers by giving field exposure to potential new hires by allowing them to shadow for a day. 
• Prospecting by way of telemarketing, cold calling, direct mailers, and referrals from new and existing customer 

base. 
• Scheduling appointments 
• Making presentations to corporate executives on products and services 
• Closing multiple line deals and servicing accounts 
Direct Sales Account Executive – (March 1998 – June 1999) 
• Prospecting by way of telemarketing, cold calling, direct mailers, and referrals from new and existing customer 

base. 
• Scheduling appointments 
• Making presentations to corporate executives on products and services 
• Closing multiple line deals and servicing accounts 



 
 
ACHIEVEMENTS: 

• Top Account Executive for the month of Dec.1998 – 137% to revenue quota 
• Top Account Executive for the month of Jan. 1999 – 141% to revenue quota 

• Top Account Executive for the month of Feb. 1999 – 137% to revenue quota 
• Top Account Executive for the month of Mar. 1999 – 225% to revenue quota 
• Top Account Executive for the month of April 1999 – 141% to revenue quota 
• Top Account Executive for the month of May 1999 – 169% to revenue quota 
• Top Account Executive for the month of June 1999 – 155% to revenue quota 
• Top Account Executive for the month of July 1999 – 158% to revenue quota 
• Top Account Executive for the month of August 1999 – 178% to revenue quota 
• Top Account Executive for the month of September 1999 – 220% to revenue quota 

 
• Top Account Executive of the Philadelphia Region - 1st quarter 1999 - 229% to revenue quota 

 
• Top Account Executive of Philadelphia Region for 1999 – 162% to revenue quota 

 
• Top Sales Manager of Philadelphia Region for largest increase in sales over previous best month for the 

months of Oct., Nov., Dec. 1999 

• 1999 Presidents Council award winner for annual sales 
• 2002 Top Data Account Executive of Philadelphia Market – 453% to revenue quota 
• 2003 Presidents Council award winner for annual sales 
• 2004 Presidents Council award winner for annual sales 
• 2006 Top North Region PSAM for the 1st Quarter 
• 2008 Runner-up North Region PSAM for the month of December 
• 2009 Top North Region PSAM for the month of March 
• 2009 Runner-up North Region PSAM for the month of September 

EDUCATION: 
 
Bucks County Community College 

REFERENCES: 
 
Available upon Request 

NOTES: 
 
*Stream Gas & Electric LTD sold the Energy business to NRG Energy in May of 2019 that was completed on August 
1, 2019. The remaining “Network Marketing” arm of the Stream business was rebranded to Kynect Service Co. LTD 
on August 1, 2019 and continued to be the exclusive sales provider of Stream Energy services as well as Wireless 
Services Kynect Sprint. 
 
**Sprint Spectrum LLC and Nextel Communications, Inc. executed a merger in September of 2005 that was 
completed on January 1, 2006, forming the new wireless company Sprint Nextel Corporation. 
 
 
 
 
 
 
 
 
 



James Sharp 
 OVERVIEW  

Veteran systems architect with extensive experience in coding, application development, and custom 
hardware design.  

 

  EXPERIENCE  

LTE Wireless — Chief Engineer March 2018 - Present   ● Responsible for 
management of all aspects of the LTE Wireless network, including carrier interconnects and billing 
system management  

 

EnrollHere Inc, Remote — Director, Voice Engineering 

 November 2025 – Present 

 ● Responsible for management of the EnrollHere voice telephony stack  

● Began migration of the telephony stack from a hosted, single-carrier solution to an on-prem system 
capable of handling multiple incoming and outgoing carriers.  

 Drop Inc, Remote — Senior Voice Engineer  

September 2023 - April 2025 

 ● Responsible for the design and maintenance of Asterisk and Freeswitch based ringless voicemail 
dialer systems.  This included administration of the servers themselves using orchestration tools such as 
SaltStack and Docker Swarm  

● Developed an OpenSIPS based least-cost-routing system with user friendly PHP-based GUI to facilitate 
carrier rate decks and customized routing groups for the Freeswitch and Asterisk dialers  

● Designed and deployed several end-to-end dialer projects using a combination of Python and Go 
coding and Docker deployment connecting to the VOIP servers. 

 Convoso Inc, Woodland Hills, CA — Senior Voice Engineer  

September 2018 - September 2023 

 ● Responsible for maintaining Convoso’s Linux-based server and network infrastructure, including all 
voice over IP dialers and soft switches.  This included Proxmox virtualization systems, Dell server 
hardware, and Juniper multi-gig EX and QFX series switches, MX series routers, and SRX series firewall 
appliances.  

● Developed several advanced features for the Convoso dialer platform, notably a real-time speech to 
text system and a DSP-based answering machine detection system. 



 ● Began the migration of Convoso’s dialer platform to a Kubernetes based containerization system.   

● Assisted in the development of Chef recipes to deploy Asterisk and its related subsystems.  

● Participated in 24/7 on-call technical support rotation, serving as Level 1 and Level 3 escalation.  

Five Cats Consulting, Lehigh Acres, FL — Freelance Consultant 

 Freelance consultant - January 2009 - March 2018.    

Some highlights from these projects include:  

● Deployment of several internet telephony systems from the ground up using Asterisk PBX.  This 
included server installation and management, OS deployment, applications development and 
installation, and construction of customer-facing web based front end. 

 ● Design and implementation of several IVR systems that were used to track freight, LTL, and auto-
transport deliveries. 

 ● Design and installation of a multi-site wireless backhaul system used to transport 2-way radio traffic 
for a Midwest power & utility company. 

 Agiosat Global Communications, Atlanta GA — Manager, IT Services  

● Managed the network infrastructure across 3 separate satellite earth stations  

● Designed and implemented an in-house VoIP/FoIP system used by Agiosat’s VSAT remote satellite 
terminals.  Approximately 3000 remote nodes used by government and private emergency customers.  

VoipAmericas, Miami FL — Telephony and Network Senior Engineer 

 Multinet Solutions, San Antonio TX — Telephony and Network Senior Engineer  

EXPERIENCE 

 ● 35+ years experience in telephony networks, both circuit switched and packet switched voice and 
data.  

● 35+ years’ experience in RF network design, from HF to Microwave.   

● Java, JavaScript, and PHP for web development.  

● C for embedded and systems programming.  

● Python and Go for application development  

● Docker, Docker Swarm, Kubernetes, and Rancher for application deployment.  

● Advanced Linux system administration 



Peter Orr 

 

Professional Summary: 
Experienced Director of Operations with a diverse background in agriculture, telecom, real estate, 
entertainment, and environmental missions. Proven leadership in managing vertically integrated companies, 
securing international licenses, and leading large-scale projects. Extensive experience in sustainable 
farming, biofuel production, telecom technology, and global environmental initiatives. 

 

Experience: 

Director of Operations, LTE WIRELESS INC 
2023 – Present 

 

Director of Operations, Elemental Pharma Inc. 
Oregon, USA 
2018 – Present 

• Oversee the operations of a vertically integrated agriculture company specializing in pharmaceutical-
grade retail and medical products. 

• Manage a fully sustainable farm including livestock (cattle, horses, goats, chickens, turkeys) and 
crop production (alfalfa, grain, hemp). 

• Direct business activities across real estate ventures and a film/music production company. 

Hemp Licensing Consultant, Colombia 
2015 – 2018 

• Secured hemp growing and processing licenses in Colombia, working directly with Minister Rafael 
Pardo. 

• Developed and implemented a program to transition farmers in cocaine-growing regions to hemp 
cultivation in exchange for financial compensation and distribution support. 

• First to Ever legally Import Cannabis from Colombia to the United States 

 

Founder & CEO, Malibu Energy Corp. 
Los Angeles, USA 
2013 – 2018 

• Created a sustainable energy company supplying firewood for restaurants and converting waste oil 
into biofuel. 

• Managed a fleet of 14 semi-trucks used for firewood distribution and trash/recycling services. 



• Business ceased operations following destruction from the Malibu fires. 

Founding Member, AtCALL/Lifesaver Communications, Spartacus Management 
1993 – 2005 

• Pioneered the prepaid telecom market, holding several patents related to prepaid switching networks 
and calling card technology. 

• Helped developed for corporate Verizon Pre-paid operations, in Kansas 

• At its peak, the company achieved $30 million in monthly sales, with strategic marketing partners 
IMG and Hill and Knowlton. 

Founding Member, Terra Christa 
1987 – 1993 

• Managed a $60 million fund supporting United Nations programs, including Earth Day and the 
Rainbow Village initiative at the first Earth Summit in Rio de Janeiro. 

• Worked on environmental missions in Sudan, Bosnia, Brazil, and Russia, addressing issues such as 
deforestation, radiation contamination, and geocidal conflicts. 

Environmental Consultant, Chernobyl Project 

BELL PROJECT Business Environmental Lending Library 
Ukraine & Eastern Europe 
1989 – 1990 

• Collected soil samples from Chernobyl and facilitated a $4.5 million grant from the Ukrainian 
government to address radiation problems across Eastern Europe. 

• Collaborated with the USSR Academy of Sciences to develop environmental solutions for disaster 
zones. 

Polymers and Bat Guano 
Western United States 
1984 – 1991 

• Acquired exclusive rights for agriculture polymers from Liverpool England for the distribution and trial 
testing for several field crops in the United States. Broadleaf P4 

• Controlled the Bat Guano Fertilizer market in the United States with his partners Glen and Billie Jean 
Cambell under the corporation Bat Guano International, INC. 

 

 

 

 

Education: 



UCLA USDA Agriculture Research Station 
Soil Science 
1984 – 1990 

• Studied under Professor Arthur Wallace, focusing on soil analysis and environmental sustainability. 

• Journeyman Union Carpenter Local Union1280, Carpenters apprentice training school 

 

Other Professional Involvements: 

• Brief career in professional baseball minor leagues with the Atlanta Braves and Pittsburgh Pirates, 
ending due to injury (1984). 

• Co-producer of commercials, short films, and music shows, with deep roots in the entertainment 
industry. 

• Regular collaboration with the United Nations on environmental and humanitarian projects. 

• Co- owned a winery tasting room and a brewery, during covid converted it into a multiphase film 
studio with a night club and dinner house.  

• Founder and co- patent holder in a E-check solutions, sold patent rights in 2024 for $12,000,000 

 

Skills: 

• Sustainable agriculture and farming practices 

• Hemp production and processing 

• International business and government relations 

• Telecom technology and network innovations 

• Environmental consulting and disaster relief 

• Team leadership and project management 

• Builder Developer 

 



APPENDIX H 
NOT APPLICABLE 



APPENDIX I 
CONSTRUCTION 
CONFIDENTIAL  

QUESTIONS 11.f AND 11.j 
Protected from public disclosure pursuant to Decision 24-11-003 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.a. Description of proposed construction activities, documentation attached. 

Response: LTE Wireless is an applicant seeking authority as a Limited Facilities-Based provider 
and that it does not intend to construct any facilities. The installation of telecommunications 
facilities will occur in existing conduit or other structures and thus would not result in material 
adverse impacts. LTE will not engage in any ground disturbing activities.  It can be seen with 
certainty that there is no possibility that the project would have a significant adverse effect on the 
environment and, the project is exempt from CEQA review; See D.08-04-018 and D.99-10-025. 
Pursuant to 14 CCR §15301, applicant attests that as there is no intention to engage in any 
ground disturbing construction.  Facilities will be installed in or on existing infrastructure, thus 
LTE’s projects are classified under a Class 1 Exemption to exempt from CEQA and for which 
neither an EIR nor a Negative Declaration is required. 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.b. List of competing entities 

Response: LTE Wireless is requesting to be granted limited facilities-based authority and will 
not construct any facilities other than equipment to be installed in existing buildings or structures 
with proposed constructions described above expected not to compete. Service is requested to be 
rendered in service territories of Pacific Bell Telephone Company d/b/a AT&T California 
(AT&T California), Frontier California Inc. (Frontier California), Citizens Telecommunications 
Company of California, Inc. d/b/ a Frontier Communications of California (Frontier 
Communications), and Consolidated Communications of California Company (Consolidated 
Communications, formerly SureWest Telephone) throughout California. 
Pursuant to D.97-06-107, issued in Commission proceeding R.94-02-003/I.94-02-004, CLCs are 
no longer required to comply with Rule 18(b) and General Order 96-A, subsections (G)(1) and 
(2). Thus, the applicant is not required to mail its application to all potential competitors and 
counties. However, LTE Wireless will provide a copy of its Application upon request to potential 
competitors and counties. 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.c. Map showing proposed construction 

Response: Service is requested to be rendered in service territories of Pacific Bell Telephone 
Company d/b/a AT&T California (AT&T California), Frontier California Inc. (Frontier 
California), Citizens Telecommunications Company of California, Inc. d/b/ a Frontier 
Communications of California (Frontier Communications), and Consolidated Communications 
of California Company (Consolidated Communications, formerly SureWest Telephone) 
throughout California. Attachment J provides a copy of the proposed service area. 
 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.d. Statement of franchises and health and safety permits 
Response: As an applicant seeking authority as a Limited Facilities-Based carrier, LTE Wireless 
hereby states that no franchises or health and safety permits have been required, nor are any 
anticipated to be required by any public authority for the proposed construction or extension of 
facilities. The Applicant’s planned operations and infrastructure expansions will utilize existing 
infrastructure and public utility pathways, negating the need for new franchise agreements or 
additional permits. LTE will not engage in any ground disturbing activities.   
LTE Wireless will continue to monitor for any regulatory changes or additional requirements 
that may arise but affirms that, to the best of its knowledge and under current regulations, the 
project meets all necessary compliance standards without additional franchise or permit 
obligations. 
 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.e. Facts showing public convenience and necessity requiring the proposed 
construction.  

Response: Granting this Application aligns with the California Public Utilities Commission’s 
(CPUC) findings that competition in the telecommunications industry serves the public interest. 
Previous decisions—D.95-07-054, D.95-12-056, and D.96-02-072—highlighted the benefits of 
competitive local exchange and intraLATA services, including technological innovation, service 
improvements, and economic growth. In keeping with these precedents, granting this Application 
will provide public interest benefits as follows: 

1. Expansion of Technologically Advanced Telecommunications Services: Approval will 
enable the applicant to extend access to state-of-the-art telecommunications solutions 
throughout California, thereby advancing connectivity and digital inclusivity across 
California. 

2. Promotion of Innovation: Increased competition will foster technological innovation by 
encouraging providers to continuously enhance service quality, reliability, and security. 

3. Lower Rates and Enhanced Service Options: Competition inherently drives down prices, 
resulting in more affordable services for consumers. Users will also benefit from a 
broader selection of service packages tailored to meet diverse needs. 

4. Address the needs of groups who are chronically underserved due to income levels or 
status as veterans. 

 

In light of these factors, granting this Application will directly benefit the public by enhancing 
telecommunications service options, affordability, and accessibility throughout the State. 
 



EXHIBIT I 

CONFIDENTIAL INFORMATION REDACTED 
QUESTION 11.f  

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.f. Statement showing cost of construction.

Response: LTE Wireless estimated cost of the proposed construction is estimated to be 
to  with ongoing operating costs estimated to be around 

CONFIDENTIAL  
Protected from public disclosure pursuant to Decision 24-11-003. 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.g. Statement showing financial ability to render service.
Response: Applicant demonstrates that it is financially capable of rendering its proposed service 
through the following: 
Included under Confidential Attachment K are bank statements for the months of June 2025-
January 2026.  Available balance of $510,592.35 in LTE Wireless Business Checking Account 
reflecting this available balance as of the last day of the bank statement (January 31, 2026). 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.h. Statement showing proposed rates.
Response: Applicant’s proposed services will be offered on a non-discriminatory basis. 
Applicant request a waiver of filing a local exchange tariff describing its services, rates and 
terms and conditions but rather on a de-tariffed basis.  Applicant intends to offer its services at 
rates that are competitive with the rates of the incumbent local exchange carriers in California. 
Applicant will provide information regarding its rates, terms and conditions of service on its 
website at https://ltewireless.com/. Applicant’s contracts with customers will be consistent with 
the consumer protection rules established in D.98-08-031 and contain all applicable commission 
fees and surcharges. 



EXHIBIT I 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

110.i. Annual Report Statement
Response: No matters that must be reported pursuant to Section 2 of GO 104-A are known to 
have occurred. Applicant will file all reports required of a public utility under Commission 
jurisdiction in compliance with GO 104-A going forward. 



CONFIDENTIAL EXHIBIT I 

CONFIDENTIAL INFORMATION REDACTED 
QUESTION 11.j 

Question 11: CONSTRUCTION OR EXTENSION OF FACILITIES FOR LIMITED AND 
FULL FACILITIES-BASED APPLICANTS ONLY. 

11.j. Estimated number of customers in the first and fifth years in the future
Response: LTE Wireless estimates the total number of newly activated residential customers 
throughout the first year (2026) as  LTE further estimate that less churn, our residential 
customers count at the end of the first year to be  Subscribers. LTE Wireless estimates the 
total number of newly activated residential customers throughout the fifth year (2030) as . 
We further estimate that less churn, our active residential customers count at the end of the fifth 
year to be Subscribers.   

CONFIDENTIAL  
Protected from public disclosure pursuant to Decision 24-11-003. 



APPENDIX J 
CEQA EXEMPTION 





B. Review by Commission Energy Division. The Commission Energy Division will then review
the submission and notify Applicant of either its approval or its denial of Applicant's claim for
CEQA exemption no later than 21 days after the date on which Applicant's submission is
complete.

C. Approval of Claimed CEQA Exemption (s)/Notice to Proceed. If the Commission Energy
Division approves Applicant's claimed CEQA exemption (s), the staff will prepare a Notice to
Proceed (NTP) and file a Notice of Exemption with the State Clearinghouse, Office of Planning
and Research.

D. Disapproval of Claimed CEQA Exemption (s). Ifthe Commission Energy Division
disapproves Applicant's claimed CEQA exemptions, ED Staff will issue to Applicant a letter
which states the specific reasons that the claimed CEQA exemptions do not apply to the
proposed project.

If the Commission ED disapproves Applicant's claimed CEQA exemption (s), Applicant shall 
redesign the specific project and facilities and reapply for a finding of exemption from CEQA. In 
the alternative, Applicant may choose to file a formal application with the Commission seeking 
approval for the project, and undergo CEQA review before commencing any full facilities-based 
construction activities. 

Applicant shall not engage in any construction activity relating to a pending CEQA exemption 
request before receiving a NTP from ED Staff. Applicant must follow the above procedures 
unless and until the Commission adopts different requirements for CEQA review, which are 

applicable to Applicant, in a subsequent proceeding. 

If Applicant wishes to pursue full facilities-based construction projects other than as described in 
its CPCN Application, Applicant shall file for additional authority from the Commission and 
shall undergo any required CEQA review before commencing construction. 
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CONFIDENTIAL 
Protected from public disclosure pursuant to Decision 24-11-003.

APPENDIX K 
FINANCIALS 

CONFIDENTIAL INFORMATION REDACTED IN ITS ENTIRETY
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